
The Firm Business Brokerage    
______________________________________    

Business Overview 

 

RE: Steakhouse in Western Nebraska – Owner Lives Out-of-State 

Located near a major Midwest destination, this restaurant is frequented by locals and visitors to 
town. The 8,000 square foot facility, near office complexes and accessible from Interstate 80, 
includes a dining room, banquet hall, sports bar and a glass-enclosed patio. The interior has been 
newly refurbished, and can accommodate banquets, wedding rehearsal dinners and receptions. 
Open for lunch and dinner, the current menu includes beef, seafood, pasta, salad, soups, burgers 
and sandwiches. 

Sidney is located halfway between North Platte, NE and Cheyenne, WY just off Interstate 80. The 
current owner operates the business absentee, visiting the location once a week. A General 
Manager, Chef and full staff are in place to handle day-to-day operations. 

Gross Sales in 2014 were $1,570,737 and Owner Cash Flow for that same year was $178,177. Profit 

Margin was 11%. Value of furniture and equipment is $362,536. 

Business Highlights 

 Years in Business: 12 Years 

 Location: Sidney, Nebraska  

 Location Demographics: With an approximate population of 6,800, Sidney is located 
halfway between North Platte, NE and Cheyenne, WY.  Major Midwest destination and office 

complex located near the business.  Currently 500 hotel rooms in town with 2 additional 
hotels scheduled to break ground. 

 Client Demographics: Local, repeat business as well as travelers on Interstate 80.   

 Facility: 8,000sqft: banquet hall, sports bar and enclosed glass patio  

 Reason for Selling: Retirement 

 Employees: General Manager, Chef and all needed staff in place 

 Hours: Lunch and dinner 

 Seller Training Period: 90 Days 

 Growth Opportunities: New hotel construction nearby will increase traveling customer 

traffic. 

 Current Owner’s Responsibilities: Absentee owner living in Colorado.  Visits location once a 
week. 

http://thefirmbusinessbrokerage.com/listingviewer?cat=10&g=ActiveListings&bl=ee071507-aa72-4d80-994d-081a49784b8d


Financial Highlights 

 2014 Gross Sales - $1,570,737 

 2014 Cash Flow - $178,177 

 2015 Gross Sales - $1,672,457 

 2015 Annualized Cash Flow - $180,756 

 Furniture and Equipment - $362,536 

Valuation Details 

The Firm Business Brokerage used a Cash Flow Valuation methodology to determine the Purchase 
Price of the business.  The formula used is as follows: 

Cash Flow x Multiplier = Price 

“Cash flow” is the sum of net income plus any owner perks and non-onward going expenses. 

“Multiplier” is a prescribed number between 1 and 5 determined by a 100-point, 20-question rating 
system used to determine the business valuation (average is 3). 

The Cash Flow for 2015 is $180,177 The prescribed multiplier is 2.85. 

With this information, the computation result follows: 

$180,756 x 2.85  = $515,154 

The List Price for the business is set at $365,000 - Price is reduced from Fair Market Value due to 
Owner’s motivation to sell. 

Attachments 

For your further information, I have attached the following documents to this email: 

 Business Summary 
 Identifies important business information in an organized quick-reference format 

 

 Recasted Profitability Statement 
 The owner’s profit is the sum of business net income + any owner’s perks & any non-

onward going expenses (cash flow) 

I have also included a Confidentiality Agreement for your review and signature.  As with all of our 
businesses, this Steakhouse in Western Nebraska – Owner Lives Out-of-State is being sold 
confidentially.  Additional information including name, location and financial documents can be 

forwarded to you upon receipt of the signed Confidentiality Agreement. This Confidentiality 
Agreements protects Buyer, Seller and The Firm Business Brokerage. 

The Firm currently has over 90 cash flowing businesses available. If you find that this is not a fit for 
you, please let us know and we would be happy to provide you with other opportunities. 



Schedule of Seller's Cash Flow

Description of Financial 

Statement P&L (Jan-Jul 215) P&L P&L P&L Notes

2015 (Ann.) 2014 2013 2012

GROSS SALES 975,601$                   1,570,737$             1,659,894$             1,362,755$            

Annualized $1,672,458

Net Income Shown on Financial 

Statement 71,324$                      (41,796)$                 47,733$                  (13,819)$                

ADDBACKS:

Depreciation 12,884$                          158,820$                    106,236$                    106,236$                   

Interest 10,528$                          26,328$                      61,710$                      61,256$                      

Amortization 7,205$                            24,703$                      9,018$                         9,018$                        

Contributions/Donations 3,500$                            10,122$                      8,526$                         5,629$                        

TOTAL ADDBACKS: 34,117$                      219,973$                185,490$                182,139$                

Seller's Cash Flow =

Total Addbacks + Net Income 105,441$                   178,177$                233,223$                168,320$                

Annualized 180,756$                   

Profit Margin % 10.81% 11.34% 14.05% 12.35%

Listing ID: RES055

Recast by: Sue Miller

Date: 9/21/2015

CONFIDENTIAL Form Revised 8/13/15 - ROR



  
 The Firm Business Brokerage 
 Cortney Sells, President 
 Phone: 402.998.5288 
 Confidential@TheFirmB2B.com 
 ID#: RES055 

 

 

FOR SALE: Steakhouse in Western Nebraska – Owner Lives 
Out-of-State 

Located Near a Major Midwest Destination! 
Financial Overview  

List Price: $365,000 

Gross Sales  
2015: $1,672,457 
2014: $1,570,737 

Owner Profit/Cash Flow 
2015: $180,756 (annualized) 
2014: $178,177 

Profit Margin: 11% 

Multiple: 2.85 *Multiples range from 1-5, with the average being 3 

Valuation: 2015 Cash Flow x Multiple = Price 

             $180,756 x 2.85  = $515,154 

 

Price has been reduced due to owner’s motivation to sell. 

 

 Funding Example  

Purchase Price: $365,000 

Funding to be accomplished by Buyer down  
payment, Bank financing (equipment loan) and  
Seller carry-back.   

Description  

Located near a major Midwest destination, this restaurant 
is frequented by locals and visitors to town.  The 8,000 
square foot facility, near office complexes and accessible 
from Interstate 80, includes a dining room, banquet hall, 
sports bar and a glass-enclosed patio.  The interior has 
been newly refurbished, and can accommodate banquets, 
wedding rehearsal dinners and receptions.  Open for lunch 
and dinner, the current menu includes beef, seafood, 
pasta, salad, soups, burgers and sandwiches.   

 
Sidney is located halfway between North Platte, NE and 
Cheyenne, WY just off Interstate 80.  The current owner 
operates the business absentee, visiting the location once 
a week.  A General Manager, Chef and full staff are in place 
to handle day-to-day operations.   

 
Gross Sales in 2015 were $1,672,457 and Owner Cash Flow 
for that same year was $180,756.  Profit Margin was 11%.  
Value of furniture and equipment is $362,536. 

 

Assets: $403,536  

Furniture and Equipment: $362,536 

Inventory: $41,000 
Food: $24,000 
Liquor/Beer: $17,000 
 

*amounts may vary 

Next Steps  

For a detailed financial package, please contact Cortney 
Sells or one of The Firm Business Brokerage’s 
professionals at 402.998.5288 or email 
Confidential@TheFirmB2B.com. 

  

Business Information  

Years in Business: 12 Years 

Location: Sidney, Nebraska  

Location Demographics: With an approximate population 
of 6,800, Sidney is located halfway between North Platte, 
NE and Cheyenne, WY.  Major Midwest destination and 
office complex located near the business.  Currently 500 
hotel rooms in town with 2 additional hotels scheduled to 
break ground. 

Client Demographics: Local, repeat business as well as 
travelers on Interstate 80.   

Facility: 8,000sqft: banquet hall, sports bar and enclosed 
glass patio  

Reason for Selling: Retirement 

Employees: General Manager, Chef and all needed staff in 
place 

Hours: Lunch and dinner 

Seller Training Period: 90 Days 

Growth Opportunities: New hotel construction nearby will 
increase traveling customer traffic. 

Current Owner’s Responsibilities: Absentee owner living in 
Colorado.  Visits location once a week. 

 

 

  
 
 

Last Revised 11/30/15 by SM 

- CONFIDENTIAL - 
 

The Firm makes no warranties or representation in consideration to the information provided above. All communication regarding this business must occur directly with The Firm Brokerage, LLC. 
 

mailto:Confidential@TheFirmB2B.com
mailto:Confidential@TheFirmB2B.com


MUTUAL CONFIDENTIAL DISCLOSURE AGREEMENT [NDA] 

 
 

 CONFIDENTIAL Form Revised 02/03/15 

In order to protect certain confidential information which may be disclosed between them, _________________  (Print Name), and 

The Firm Brokerage, LLC agree that: 

 

 1.  Both parties are DISCLOSERS and RECIPIENTS of their respective Confidential Information. 

 2. The term "Confidential Information" means any and all DISCLOSER business and technical information, including, without limitation, any and all 

specifications, drawings, software, current and future business plans, product samples and written, electronic and verbal embodiments and descriptions 

thereof, as well as RECIPIENT reports or analyses containing same or based thereon.  Confidential Information does not include an information that is, or 

becomes, generally available to the public or is already in RECIPIENT’s possession.  

 3.        Each party receiving Confidential Information under this Agreement shall use the Confidential Information exclusively for the purpose evaluating a 

possible business relation between them.  Both parties agree that they will not disclose or use the other party’s Confidential Information in any other way 

without first obtaining written permission from the DISCLOSER. 

 4. All tangible documentation and materials provided to either RECIPIENT under this Agreement shall remain the property of the DISCLOSER and shall 

be returned at the conclusion of the evaluation of following a written request from the DISCLOSER; RECIPIENT shall make no copies of any electronic or 

tangible documentation or materials provided hereunder, except to the extent necessary to permit proper evaluation, and, RECIPIENT shall retain no 

copies, summaries, analyses or extracts thereof but shall destroy or return all such documents when originals are returned. 

5.  Each RECIPIENT's duty to protect Confidential Information disclosed under this Agreement shall extend for two (2) years from the date hereof.  

 6. Each RECIPIENT shall protect the other party’s Confidential Information by using the same degree of care, but no less than a reasonable degree of 

care, to prevent the unauthorized use, dissemination or publication of such Confidential Information as RECIPIENT uses to protect its own Confidential 

Information of a like nature.  Each RECIPIENT shall not disclose the fact that discussions are or have taken place, or disclose Confidential Information to 

third parties, even in confidence, without first obtaining the written permission of the DISCLOSER. 

7. RECIPIENT shall limit access to the Confidential Information provided hereunder to such of their personnel and consultants as may be directly 

involved in the evaluation effort and to no other personnel and RECIPIENT shall provide to DISCLOSER upon request, a list of all RECIPIENT personnel and 

consultants having had access to such Confidential Information. 

8. Neither party is obligated hereby to disclose any information or enter into any agreement or relationship.  Each party agrees to promptly notify the 

other of any unauthorized release of the other party’s Confidential Information.  Each party acknowledges the unique nature of the other party’s 

Confidential Information, that money damages may not afford adequate remedy, and that therefore a DISCLOSER may be entitled to equitable relief in 

addition to other legal remedies for breach hereof.  Each party agrees that any litigation hereunder may be brought in the appropriate courts of Douglas 

County, Nebraska, and each consents to the jurisdiction of such courts.  In any dispute hereunder the prevailing party shall be entitled to recover from the 

other party its reasonable attorneys’ fees and costs.  

 9. Neither party acquires any intellectual property rights under this Agreement except the limited right to use set out in paragraph 3 above. 

10. The parties do not intend that any agency, joint venture or partnership relationship be created between them by this Agreement. 

11. This Agreement is made under and shall be construed according to the laws of Nebraska. 

 

FOR:                 The Firm Brokerage, LLC  FOR:         
 

 
By:   By:         
 SIGN      SIGN 
 

Title:    Contact Info:        
 
Date:    Date:         


