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Suburban Denver Early Childhood 
Education Center Business  

 For Sale Arapahoe County 
(Suburban Denver) 

Early Childhood 
Education Center 
Business For Sale 

$399,000  

Center Information 

• Facility SF: 6,000sf +/- 
 

• Licensed Capacity:  >100 
 

• Ages Served: Infant -12yrs 
 

• Year Built: 1986 
 

• Hours of Operation: 7:00am 
to 6:00pm 
 

• Subsidy: 35% 
 

• Sample Tuition:(*as of 9/16) 
o Infant:      $340 
o 3-Yr Old: $255 

 
• Staff:  13 Full-Time and 2    

           Part-Time 
 

• State of Colorado Rating 
System:  Colorado Shines 
Level 4 Provider  (4 out of 5 
rating) 

Contact: Mike Pepper 
National Real Estate Director 
Strategic Solutions Group Advisors 
(303) 921-8618 
mpepper@ssgadvisors.com 
www.ssgadvisors.com  
 

      

Currently operated as an independent center, the school has seen 
an increase in enrollment over the last 2 years due to qualitative 
improvements in curriculum, staff training & retention, and 
completion of interior and exterior remodeling.  As a result, the 
State of Colorado awarded the center a 4-star rating through the 
Colorado Shines Quality Rating System.  

 Business Overview 
Situated in the heart of the Denver Tech Center, the center is 
located along one of the main east-west arterial roads and enjoys 
excellent access to Interstate-25.  There has been a child care 
center at this location since the building was constructed in 1986, 
and it is very well known in the community due to its longevity and 
location.   

Within a 5-mile radius of the center, the demographics are 
excellent—strong population density (almost ¼ million people), 
average household income over $100,000 and over 14,000 
children aged 0-4.   
 

This center enjoys a Level 4 Quality Rating (out of 5).  This level of 
accreditation is rare for centers of this moderate size, and is 
evidence of the high quality program at the center.  Criteria include 
excellence of curriculum, qualifications of teachers, and compliance 
with health & safety rules (which are subject to unannounced 
inspections.) 

The owners have made a socially conscious decision to accept 
families enrolled in the Colorado Child Care Assistance Program 
(CCCAP).  A little more than 1/3 of the enrollment is CCCAP.  
Reimbursement rates are set by the county of the family’s 
residence.  Douglas County rates are virtually equal to the private 
pay rate schedule; Arapahoe County, where the bulk of the families 
come from, recently increased its reimbursement rate as well. 
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Transaction Description 
The Seller owns the school 
business and leases the real 
estate.   The business is offered 
for sale at an all cash price of 
$399,000, which is an attractive 
multiple of 2.25x on adjusted 
EBITDA.   Included in the 
business sale are all assets 
utilized in the running of the 
center, including furniture, 
fixtures and equipment, supplies, 
computers, customer lists, the 
web site, and all other assets.   
There are no vehicles.   
 
The Seller and SSGA will assist 
the Buyer in stepping into the 
lease as the new tenant.   The 
landlord is a publicly traded 
professional landlord 
organization that has owned the 
property for many years, and has 
the right to approve (with 
reasonable conditions) the 
transfer of the lease to a new 
operator.  The lease expires in 
June of 2020.  At the end of the 
lease term, the operator may 
choose to negotiate a renewal, 
or pursue a new location for the 
business.   

  

 

 

   

Financial Analysis 
A financial model is available for review as an Excel file, which 
is prepared from the Seller’s financial statements and verified 
from tax returns. 
The reader will note various adjustments on the financial model.   
These include the removal of certain expenses which are non-
recurring (the 2015 remodeling expense as an example) or 
which reflect the Seller’s personal expenses related to the 
business.  In addition, the Seller draws a moderate salary from 
the center of $44,100, although her job functions are mainly 
ceremonial at this point.  Her salary is not reflected in the go-
forward cash flow for the buyer.  Finally, we normalized the rent 
expense by increasing the expenses to reflect the go-forward 
rent expense that the buyer will pay during its first year of 
ownership.  
 
It is possible that prospective Buyers may wish to utilize the 
SBA program to finance the purchase of the center.  Also 
available upon request is a hypothetical financial scenario in 
which the buyer obtains a loan from SBA.   

  
The terms used in the hypothetical scenario, which are subject 
to change, were reflective of rates and conditions in early June, 
2016.  These include a maximum loan of 85% of the purchase 
price, an interest rate of 5.5% for the first year, and a payment 
calculation method based on a 10 year repayment 
(amortization), and a 10 year due date.  Borrowers must qualify 
for this loan through a local bank, who partners with the SBA to 
process the loan.  Processing time varies, but a good estimate 
would be 60 days.  In some cases, additional collateral may be 
required.  

  

 


