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CONFIDENTIAL BUSINESS PROFILE 

 

Custom Cabinet and Kitchen Remodeling Business      
Client #: H-N1678 

 
Summary: 
This company for sale specializes in the residential market involving custom cabinetry. They design, build, reface, 
and install custom cabinetry.  This family owned and operated company provides custom cabinets, custom cabinet 
modifications, cabinet refacing, built-ins and mantles, along with cabinet hardware.  Approximately 45% of 
business is from client referrals, 30% from repeat customers, and the remaining 25% from new clients. The 
company does very little advertising. 
 
The company has a nice showroom to model the products offered.  This combined with the friendly staff makes 
this a turnkey operation. The company transforms kitchens into the rooms they were meant to be! It has been in 
business over 20 years.  
 
There is little to no competition and sales are steadily growing in this increasingly popular home improvement 
market! 
 
Location: Central Indiana 
 
Reason for the Sale: Retirement 
 
Asking Price: $545,000     
Inventory of approximately $15,000 is not included in the sale. The Seller will consider financing a portion of the 
sale with a substantial down payment. 
 
Financial Information: 
2018 Sales = $886,000 and *Adjusted Cash Flow = $215,000 
2017 Sales = $860,000 and *Adjusted Cash Flow = $201,000  
*Cash Flow = net income + depreciation + amortization + interest + officer’s direct & indirect compensation + non-recurring expenses 

 
Lease Information:  
The facility is approximately 4800 square feet with rent of $4,500 including CAM charges.  
 
Equipment Information:  
The equipment is in good condition. A detailed list of assets to be included in the sale is available upon request. 
 
Employee Information: 
There are 7 full-time employees. It is not anticipated that there will be any employee turnover as a result of the 
sale. 
 
Training & Transition Information: 
To ensure a smooth and seamless transition, the Seller is willing to train and transition the Purchaser for a 
mutually agreeable time period immediately following closing. 

  


