
A Well-Established, 
Technologically Advanced B2B 
Lighting Company Poised 
For Extraordinary Expansion
Providium Advisors has been retained by a business-to-business lighting 
company ("The Company") with a multi-decade operating history, to seek a sale 
of the business.

 
The Company operates as a primary lighting resource for interior designers, 
general contractors, home builders and electricians. Over the last five years, 
the Company has transformed its business to operate extremely efficiently and 
profitably as the lighting industry has continued to evolve.

 
The current business model is highly scalable. Operations are managed using 
technology that will allow expansion and growth to occur quickly. There are 
significant and immediate growth opportunities in e-commerce channels, 
commercial lighting products, national accounts, and additional locations 
for a new owner. The Company will provide an acquirer with the necessary 
foundation to create a regional or national lighting powerhouse in a very short 
amount of time.

Corporate Overview 
O   Industry – Lighting Products and Services

O   Multi-decade operating history

O   Southeast United States

O   Currently operates out of multiple locations

O   Utilizes hundreds of supplier and customer relationships

History of the Company
The Company provides residential lighting options primarily 
to home builders, general contractors, interior designers and 
electricians in North Carolina. The Company has been family-
owned and operated since its beginnings with a very strong 
reputation in the region for high quality products and superior 
customer service. This mainstay in the North Carolina lighting 
market currently has several locations. 

Providium Advisors 
Company Overview

Providium Advisors is a middle 

market mergers and acquisition 

advisory firm that was born out of 

a desire to bring top-tier corporate 

finance and advisory services to 

smaller, privately held companies. 

Our experience in investment 

banking, structured finance and 

deal-making provides our clients 

with a clear path to maximizing 

outcomes.

Our executive team has over 50 

years and hundreds of billions 

of dollars of finance, investment 

banking, small business mergers and 

acquisitions, and private company 

valuation experience. We have 

worked for some of the largest 

investment banks in the world and 

yet have also owned and operated 

many smaller, private companies. 

This unique combination of skills and 

experience enables us to bring a high 

level of success to our clients.

Everything we do is guided by a 

strong commitment to the highest 

ethical standards. We will always 

communicate with honesty and 

transparency, act with integrity and 

be fair and just in all of our dealings. 

We hold our ourselves accountable 

for the decisions we make and the 

actions we take.

Acquisition Opportunity



The Investment
Opportunity 

The Company is seeking a sale, which will 

create an outstanding opportunity for a 

purchaser to acquire a very successful 

lighting business that can provide the 

basis for a much larger lighting enterprise. 

The Company’s business model is 

efficient, highly scalable and poised for 

growth via a number of different avenues, 

including e-commerce, national builder 

accounts, and commercial lighting 

products. The Company’s showroom 

operation, philosophy and structure is 

repeatable in many other markets and 

a new owner could easily create a large 

chain of properly structured, highly 

efficient lighting showrooms using the 

Company’s playbook.  

If you are interested in learning more 

about this opportunity, please contact 

Providium Advisors. Upon execution of 

a Non-Disclosure Agreement and any 

other information that may be required, 

you will be provided access to the 

complete Offering Memorandum.

JASON SOMERVILLE
Jason.somerville@providiumgroup.com

(704) 751-5976

CHRIS BODNAR
Christopher.bodnar@providiumgroup.com

(704) 778-6065

JOSEPH HOGG
Joseph.hogg@providiumgroup.com

(704) 750-2532

The Company’s B2B model, combined with a keen 
understanding of the industry, efficient use of technology, 
and top-notch customer service, has created a company with 
numerous growth opportunities. 

Target Markets
The Company’s has focused on creating a B2B-focused model 
that cultivates strong relationships with interior designers, 
general contractors, home builders and electricians so that 
those companies choose the Company as the provider of 
lighting products to their customers. To date, they have only 
focused on selling lighting products that will be used in 
residential settings. There are a many growth opportunities for 
the Company in other sales channels (e-commerce and national 
builder accounts, for example), as well as in moving 
into commercial lighting products.  

Financial Highlights
  

Year   Revenue SDE

2015   $2.9 MM  $0.4 MM

2016   $3.4 MM  $0.5 MM

2017   $3.4 MM  $0.8 MM

2018 Proforma  $3.7 MM  $0.9 MM

2019   $4.4 MM  $1.0 MM

2020   $5.4 MM  $1.3 MM

2021   $6.0 MM $1.6 MM

Value Proposition of Individually Owned 
Lighting Businesses and Showrooms
Big-box retailers such as Home Depot, Lowe’s and Bed, Bath & Beyond 
cater to local consumers who are focused primarily on price. To differentiate 
themselves from the big-box stores, many lighting industry operators have 
expanded to offer upscale and specialty products, which generally earn 
higher margins and attract higher-income clientele. 

Higher-end industry operators have also diversified their product lines 
and are increasingly catering to niche markets for specific customers. The 
more successful operators emphasize customer service, customization 
of products, and offer products that can only be accessed in showrooms. 
Consumers in this industry often rely on the advice and knowledge of store 
employees, who often help with the choice, delivery and installation of 
lighting products.



This information is being furnished by Providium Advisors to prospective parties with the intention of 

determining any interest in receiving access to the complete Offering Memorandum (“OM”) and subsequently 

submitting an offer to acquire the Company. This document is not intended as an offer to sell securities or as 

a solicitation to buy securities and is not to be reproduced or distributed to third parties without the express 

written permission of Providium Advisors. No assurance can be given that any of the projections related to 

revenues, profit margins, profits or performance metrics will be realized. Forward-looking statements involve 

known and unknown risks and uncertainties, and include but are not limited to, market conditions, competitive 

factors, the ability to successfully complete additional financings and other risks. Neither Providium Advisors, 

nor its client (the “Company”) undertakes any obligation to update the materials presented herein.

While the information contained herein is believed to be materially accurate, Providium Advisors has not 

conducted any audit or investigation with respect to such information. The Company has elected not to audit 

financial statements, appraisals of tangible assets, or real property. Accordingly, the information contained 

herein is not designed for those who are not informed about such matters. The recipient(s) acknowledges 

the sole responsibility to perform a due diligence review at its own cost prior to any acquisition of, or merger 

with, The Company. Providium Advisors disclaims any and all liability for representations, express or implied, 

contained in this information or omitted thereof.

Specific financial information presented herein may have been adjusted to eliminate owner-related 

compensation, non-operating assets and associated debt and other items with the intention of illustrating 

The Company’s pro-forma operating performance. These adjustments are available on request and are 

described in the OM. Also presented herein are certain statements and projections provided by The Company 

and its management concerning its estimated future performance. Such information reflects considerable 

assumptions and subjective judgments by the Company’s management, which may or may not prove to be 

correct. Therefore, there can be no guarantee that the projected financial results are achievable or will come 

to fruition. Moreover, Providium Advisors, its members and its representatives do not accept responsibility for 

verifying any information contained herein, and make no representations or warranties as to their accuracy, 

truthfulness or completeness.



Non-Disclosure Agreement 

 

This Non-Disclosure Agreement (the "Agreement"), effective as of the date last entered below (the "Effective Date"), 
is entered into by and between Providium Advisors, LLC (the "Disclosing Party") and the Recipient named below 
(the "Recipient", and together with the Disclosing Party, the "Parties", and each, a "Party").  

In connection with the consideration of a possible investment or financing transaction (the "Purpose"), the Recipient 
desires to receive certain information from the Disclosing Party that is non-public, confidential, or proprietary in 
nature; and  

In consideration of the mutual covenants, terms and conditions set forth herein, the Parties agree as follows:  

1.  Confidential Information. Except as set forth in Section 2 below, "Confidential Information" means all non-
public, confidential or proprietary information disclosed on or after the Effective Date, by the Disclosing Party to the 
Recipient or its affiliates, or to any of such Recipient's or its affiliates' employees, officers, directors, partners, 
shareholders, agents, attorneys, accountants, financing sources or advisors (collectively, "Representatives"), 
however disclosed, including, without limitation:  

(a) all information concerning the Disclosing Party's and its affiliates', and their customers' and suppliers', 
past, present and future finances, customer information, supplier information, products, services, know-how, 
forecasts, business, marketing, development, sales and other commercial strategies;  

(b) source and object code, programs, drawings, the Disclosing Party's unpatented inventions, ideas, 
methods and discoveries, trade secrets, unpublished patent applications and other confidential intellectual property; 
and  

(c) all notes, analyses, compilations, reports, studies, samples, data, statistics, summaries, interpretations 
and other materials prepared by or for the Recipient or its Representatives that contain or derive from the foregoing, 
and any other information that would reasonably be considered non-public, confidential or proprietary given the 
nature of the information and the Parties' businesses.  

2.  Exclusions from Confidential Information. Except as required by applicable federal, state or local law or 
regulation, the term "Confidential Information" as used in this Agreement shall not include information that:  

(a) at the time of disclosure is, or thereafter becomes, generally available to and known by the public other 
than as a result of, directly or indirectly, any act or omission by the Recipient or any of its Representatives;  

(b) at the time of disclosure is, or thereafter becomes, available to the Recipient on a non-confidential basis 
from a third-party source, provided that such third party is not and was not prohibited from disclosing such 
Confidential Information to the Recipient by any contractual obligation;  

(c) was known by or in the possession of the Recipient, as established by documentary evidence, prior to 
being disclosed by or on behalf of the Disclosing Party pursuant to this Agreement;  

(d) was or is independently developed by the Recipient, as established by documentary evidence, without 
reference to Confidential Information; or  

(e) is Residual Information. “Residual Information” means the ideas, know-how and techniques that would 
be retained in the unaided memory of an ordinary person skilled in the art, not intent on appropriating the proprietary 
information of the Disclosing Party, as a result of such person’s access to, use, review, evaluation, or testing of the 
Confidential Information of the Disclosing Party for the purposes described herein. A person’s memory is unaided if 
the person has not intentionally memorized the Confidential Information for the purpose of retaining and subsequently 
using or disclosing it. Nothing herein shall be deemed to grant to the Recipient a license under the Disclosing Party’s 
intellectual property rights  



 

3.  Recipient Obligations. The Recipient shall protect and safeguard the confidentiality of all Confidential 
Information with at least the same degree of care as the Recipient would protect its own confidential information, but 
in no event with less than a commercially reasonable degree of care; not use the Confidential Information, or permit it 
to be accessed or used, for any purpose other than the Purpose, including without limitation, to reverse engineer, 
disassemble, decompile or design around confidential intellectual property; not disclose any such Confidential 
Information to any person or entity, except to the Recipient's Representatives who need to know the Confidential 
Information in relation to the Purpose and are informed of the obligations hereunder and agree to abide by the same. 
Recipient will promptly notify the Disclosing Party of any unauthorized disclosure of Confidential Information or other 
breaches of this Agreement.  

4.  Required Disclosure. Any Disclosure by the Recipient or its Representatives of any of the Disclosing Party's 
Confidential Information pursuant to applicable federal, state or local law, regulation or a valid order issued by a court 
or governmental agency of competent jurisdiction (a "Legal Order") shall be subject to the terms of this Section. Prior 
to making any such disclosure, the Recipient shall make commercially reasonable efforts to provide the Disclosing 
Party with:  

(a) prompt written notice of such requirement so that the Disclosing Party may seek a protective order or 
other remedy; and  

(b) reasonable assistance in opposing such disclosure or seeking a protective order or other limitations on 
disclosure.  

If, after providing such notice and assistance as required herein, the Recipient remains subject to a Legal Order to 
disclose any Confidential Information, the Recipient (or its Representatives or other persons to whom such Legal 
Order is directed) shall disclose only that portion of the Confidential Information which, on the advice of the 
Recipient's legal counsel, such Legal Order specifically requires.  

5.  Return or Destruction of Confidential Information. Upon the expiration or termination of this Agreement, or at 
the Disclosing Party's request at any time during the term of this Agreement, the Recipient and its Representatives 
shall promptly return to the Disclosing Party all copies, whether in written, electronic or other form or media, of the 
Disclosing Party's Confidential Information, or destroy all such copies and confirm the same in writing to the 
Disclosing Party; provided, that the Recipient and its Representatives may retain such Confidential Information as is 
necessary to enable it to comply with its reasonable document retention policies.  

6.  Term and Termination. The term of this Agreement shall commence on the Effective Date and shall expire 
18 months from the Effective Date, provided that either Party may terminate this Agreement at any time by providing 
written notice to the other Party. Notwithstanding anything to the contrary herein, each Party's rights and obligations 
under this Agreement, irrespective of termination of this Agreement, shall survive until the 18 month anniversary of 
this Agreement, even after the return or destruction of Confidential Information by the Recipient (the "Confidential 
Period"), provided that for any and all trade secrets of the Disclosing Party, the Confidential Period shall last for as 
long as such Confidential Information qualifies as a trade secret under applicable federal, state and/or local law.  

7.  No Transfer of Rights, Title or Interest. The Disclosing Party hereby retains its entire right, title and interest, 
including all intellectual property rights, in and to all Confidential Information.  

8.  No Other Obligation. The Parties agree that this Agreement does not require or compel the Disclosing Party 
to disclose any Confidential Information to the Recipient, or obligate any party to enter into a business or contractual 
relationship. Either party may terminate discussions at any time.  

9.  Remedies. The Recipient acknowledges and agrees that money damages might not be a sufficient remedy 
for any breach or threatened breach of this Agreement by the Recipient or its Representatives. Therefore, in addition 
to all other remedies available at law, the Disclosing Party shall be entitled to seek specific performance and 
injunctive and other equitable relief as a remedy for any such breach or threatened breach, and the Recipient hereby 
waives any requirement for the securing or posting of any bond or the showing of actual monetary damages in 
connection with such claim.  



10.  Non-Solicitation and Non-Circumvention. During the term of this Agreement and for a period of eighteen (18) 
months after the expiration or termination of this Agreement, without the Disclosing Party’s prior written consent, the 
Recipient and its Representatives shall not contact or solicit an employee of the Disclosing Party for the purpose of 
hiring them, solicit the business of any client, customer or licensee of the Disclosing Party or outside of the ordinary 
course of business, directly or indirectly contact or participate in communications with any disclosed companies, 
entities or persons (including each of their affiliates, parents or subsidiaries). Notwithstanding anything to the contrary 
herein, the Recipient and its Representatives shall not be restricted from hiring any employee of Disclosing Party who 
responds to a general solicitation for employment not directed towards the Disclosing Party’s employees.  

11.  Governing Law, Jurisdiction and Venue. This Agreement shall be governed by and construed in accordance 
with the internal laws of the State of North Carolina without giving effect to any choice or conflict of law provision or 
rule that would cause the application of Laws of any jurisdiction other than those of the State of North Carolina. Any 
legal suit, action or proceeding arising out of or related to this Agreement or the matters contemplated hereunder 
shall be instituted exclusively in the federal courts of the United States or the courts of the State of North Carolina.  

12.  Notices. All notices, requests, consents, claims, demands, waivers and other communications hereunder 
shall be in writing by email and shall be deemed to have been given on the date sent by e-mail if sent during normal 
business hours of the recipient, and on the next business day if sent after normal business hours of the recipient to 
the email address provided by the parties at the time hereof.  

13.  Miscellaneous. This Agreement constitutes the sole and entire agreement of the Parties with respect to the 
subject matter hereof, and supersedes all other understandings and agreements with respect to such subject matter. 
If any term hereof is invalid or unenforceable, it shall not affect any other term or provision of this Agreement. Neither 
party may assign this Agreement without written consent of the other party. No waiver shall be deemed or implied 
hereunder.  

RECIPIENT PROVIDIUM ADVISORS, LLC 

  
Company Name    

    
Signature Date Signature Date 

    
Printed Name   Printed Name 

    
  Title   Title 
 
	


