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Seeking ENTREPRENEURS, SELF-STARTERS & LEADERS  

 

You have the talent. We’ll provide the support 



Why Become a  Farmers Agency 

Owner? 

• Unlimited income potential 

• Exceptional performance-

based financial support 

• The ability to sell your com-

mission rights 

 

• An opportunity to buy 

commission rights  
 

 

 

Serving America Since 1928 

In 1928, two men shared a dream of providing a quality 

insurance product at a reasonable price. In the decades 

that followed we’ve grown and adapted to meet the 

changing needs of Americans. But one constant has re-

mained: We have an unwavering commitment to upload 

our founding ideals to provide industry-leading products 

and first-rate serving to the customers we’re providing. 

 

 
 
Today, Farmers has more than 48,000 agents and approxi-

mately 21,000 employees, and operated in all 50 states . 

Farmers products and services include : auto insurance, 

home insurance, motorcycle, life insurance, recreational 

insurance, business insurance and financial services.  
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“FARMERS SUPPORT SOLUTIONS “ 

Why become a Farmers Agency Owner?  

Donald Swanson 

Greater Southern California Farmers Insurance 

Group President of Agency Operations & District 

Managers of Farmers Insurance Group 

“My responsibility is to recruit and train entrepre-

neurs to take full advantage of what I believe is the 

best small business opportunity in America Today-

being a Farmers Agency Owner. My championship 

District office uses the Platinum Elite Marketing 

Group.” 

Mr. Swanson started his career as a Professional 

Numismatist when he opened his first Corpora-

tion, Gulf Coast Coins. Then he moved into Whole-

sale and Retail Jewelry Manufacturing. He operat-

ed in this industry for another 5 years until he 

settled on Insurance and Financial Services, where 

he has remained for 31 years. Currently, Donald 

oversees more than 30,000 customers generating 

50 Million revenue.   



Why Become a  Farmers Agency 

Owner? 

• Unlimited income potential 

• Exceptional performance-

based financial support 

• The ability to sell your com-

mission rights 

 

• An opportunity to buy 

commission rights  
 

 

 

Mr. Swanson’s credentials include: 

• Farmers Agency Development Manger of the Year Award  

• Multiple Manager of the Year Awards, Sales and Growth Awards  

• National recognition as one of the Foremost Speakers on Financial and In-

surance Services including hosting the successful and highly acclaimed talk 

show "Financially Speaking" where he interviewed renowned CEOs, Money 

Managers,CPAs and leading insurance consultants from around the coun-

try.  

 

 
 

Mr. Swanson has been recognized by the Farmers Insurance Group as a Cham-

pionship District Office. His most recent accomplishments include being hon-

ored as a Leader among his peers at Farmers Insurance, and achieving  
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“FARMERS SUPPORT SOLUTIONS “ 

Why become a Farmers Agency Owner?  

Cynthia Marmolejo 

Senior Agency Business Consultant  

I have been working with Farmers for over 9 years. 

My duties include working side by side with Agen-

cy Owners and their staff established day to day 

operations. As a General Manager I have had the 

opportunity to experience all the systems and sup-

port Farmers has to offer our Agencies with multi-

ple bonus incentives and training programs to in-

sure success while starting your own business. 

Farmers Insurance, is involved in the Community, 

Fundraising events, Educational Programs, and 

other events. Working with the Farmers has al-

lowed me to play a crucial role in the development 

of new offices, from the first interview to moving 

in to their own office.  
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“FARMERS SUPPORT SOLUTIONS “ 

Why become a Farmers Agency Owner?  

Bojidara Maximova, M.A. 

Agency Business Consultant  

My over twenty years of managing people, sys-
tems and expectations have enriched my own pro-
fessional life and the lives of many others. Working 
with Farmers for about 3 years has been a con-
stant opportunity to learn, to grow as a profession-
al, and add value to now 31 insurance agencies, 

day after day, with dedication and commitment to 
their sustainable success. 

I appreciate the opportunity to continuously assist 
agents, in resourceful assist agents, in resourceful 
ways, to prioritize, to find and use resources, 
tools , systems and activities that support their 
agency and personal goals. I have Master’s degree, 
BA and project management degree from SDCC, 
which provided me the basis for how to expand 
agency owners awareness and skills on Time Man-
agement, Marketing and Sale. My strength is in 
streamlining process and finding the best, produc-
tive ways to get to desired results. The apprecia-
tion for what I do of those I work with is always re-
ciprocated.  

I enjoy donating time to noble causes.  
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“FARMERS SUPPORT SOLUTIONS “ 

Why become a Farmers Agency Owner?  

Paul Zaldivar 

Agency Developer  

I am new to Farmers Insurance, and I hope to earn 

a lasting place within the company. I have a back-

ground in Insurance and retail management, which 

leads me to have an eye for detail and quick de-

meanor.  

 My main job function is to be a resource for agen-

cies to get up to par before launching. Including 

onboarding training, office compliance, and staff 

management . I will be working closely with new 

agents to make sure they are ready to start pro-

ducing as soon as possible.  
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 FIND A PROPERTY  

 FURNITURE  

 MARKETING 

 LEAD GENERATION 

“FARMERS SUPPORT SOLUTIONS “ 

Why become a Farmers Agency Owner?  

Kevin Tucky 

Business Consultant  

I have 18 years of experience training insurance 

agents. With Farmers my duties include leading  

the LUTCF Certification courses taught through the 

American College to help our agents increase their 

knowledge and ability. I also assist in making sure 

their life policies are issued as seamlessly as possi-

ble. I have a Finance Degree from California State 

university, Los Angeles, and I currently serve as the 

treasurer for my church. My credentials include 

the California Life & Health, and Property & Casu-

alty License, the Public Notary license, and the 

Federal Securities license through FINRA.  
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“FARMERS SUPPORT SOLUTIONS “ 

Why become a Farmers Agency Owner?  

Negin Miresmaily 

Agencies Marketing Manager  

I have Masters in Business Administration and my 

concentration is Marketing. Prior to Farmers, I 

worked for Safe Road Consulting Engineering com-

pany as an Executive Assistant where I assisted the 

CEO with airport design projects. I worked directly 

under the CEO of Safe Road Consulting Engineer-

ing  acting as a leason between the CEO and engi-

neers.  

My expertise is  in social media marketing. Today 

the digital world is evolving rapidly, whether we 

want it or not. Whether it’s Facebook, SEO, or mo-

bile, it makes sense to take part in it and help grow 

yourself and your brand. I enjoy seeing those I 

work with closely achieve their goals. From grow-

ing a bigger audience to watching new people walk 

into their business, the results are the key!  

 



 

Ready To Start An Investment In The Insurance 

Industry That Builds Equity In Your Career?  

We invite you to complete the entire interview 

process and validate your decision. In this pro-

cess you will learn from one of the industry’s 

most successful leaders, Mr. Donald Swanson  

and profit from his professional business team.  

On  

FARMERS INSURANCE  

1011 Camino Del Rio 
Suite 100  
San Diego, CA 92108 
 

Tel 619.296.3276 

www.farmersinsurance.careers 
 
 

Donald Swanson, LUTCF 
    President  


