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EXECUTIVE SUMMARY

The Adult Day Health Care Agency for sale is a pioneering $2.5 million 
(FTM rev) provider of seniors and older adult support offering 
specialized care, enjoyable activities and age-related services to keep 
participants as healthy, independent and engaged as possible. Their 
multicultural community is cared for and loved as family. At the center 
or online, they have provided age-related services since 2002 to 
participants throughout the South Bay to better manage physical, 
mental and social challenges associated with their stage of life. They’re 
a leader in supporting individuals from either its regional center in 
California or its emergent online (“virtual”) care model. Services 
provided include; Professional Nursing, Medical assessments and 
screenings, Physical/ occupational and speech therapies, Personal 
care aid, Group counseling, Cultural and recreational activities, 
Nutritional meals and dietary specifications, Special transportation 
services, Exercise programs to prevent deterioration of mind and body, 
and Community and social referrals.

Fully licensed by the California Department of Health Services, a 
member of the California Association for Adult Day Services, and 
certified by the California Department of Aging.

There was significant acceleration in top-line growth and profitability as 
a result of the COVID-19 environment.  On a run-rate basis, compound 
annual growth rate (CAGR) in total revenues of 25.3% for FYE 2018 
through FYE 2020, where total revenues increased from $1,828,516 for 
FYE 2018 to FTM run-rate of $2,533,187. We expect future CAGR in 
revenues of 20% for the proforma FYE periods 2021 through FYE 2023
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THE GENESSEE GROUP

OPPORTUNITY ANALYSIS

There are significant opportunities to expand operations and associated revenue, including:

▲ Tremendous upside potential for further developing, marketing, and expanding online awareness and 
engagement with underserved but willing populations that have capital reserves to deploy

▲ Providing current services in the remaining 11 regions in California

▲ Expanding current services to other states, including joint ventures with other clinically-aligned 
providers

▲ Developing relationships with a larger array of senior living centers, insurers, and other referral/payer 
sources

▲ The citizen advocacy with funders is very strong and committed. In Los Angeles specifically, there are a 
number of robust voter advocacy groups that support laws and programs for elder care that will continue 
to buttress this business going forward. Expounding further to that end, California will likely continue as a 
very strong market for Adult Day Care and Home Health services for the foreseeable future.

NEXT STEPS
For further information, including arranging an initial conference call with the sellers, please contact Jeff 
Bartels, Managing Partner, at jeff@genessee.group or via phone at 858.699.4001.

THE GENESSEE GROUP, LLC. 350 Main Street. Suite E, Seal Beach, CA 90740 

Worst Bad Okay Good Excellent
Primary Considerations 1 2 3 4 5

Quality of Earnings Contract
Contract/ 

Repeat Repeat
Repeat/ 

Recurring Recurring
Revenue Growth (3yr CAGR) 0% 5% 10% 15% >20%
EBITDA Margin (%) 0% 10% 20% 30% >40%

Margin Expansion (+/- %) 0% 0.1 0.25 0.5 >1.0
Customer Diversification >60% >50% >40% >30% >20%

Customer Retention YoY >0% >40% >50% >60% >70%
Internal Revenue Growth YoY >0% >20% >30% >40% >50%

Secondary Considerations
Adressable Market Size (x Revenue) 2 5 10 20 40
Industry Stage Declining Introduction Mature Emerging Growth
Management Team Line Change Needs Help Exiting Needs CXO Complete
Technology Systems Overhaul Sub-Line Nothing Minor Need Strong
Capex (% of EBITDA) >20% ~15% ~10% ~5% <2.5%
Regulatory Criticism Strong Mediocore Neutral Little None


